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Disclaimer ANTON %R

e This presentation has been prepared by Anton Oilfield Services Group (the “Company”) for corporate
communications and general information only and may not be reproduced or redistributed to any
person without the explicit permission of the Company. This presentation does not constitute any
recommendation or offer to sell or subscribe for any class of securities or debentures of the Company
or its subsidiaries (together, the “Group”) in any jurisdiction, nor does it constitute any basis for making
an investment decision in respect to such securities or debentures. This presentation is of an
introductory nature only and is not a comprehensive description of the Group, its business, current or
past operating results, or future business prospects. No warranties or representations, expressed or
implicit, are made herein.

e The Company expressly disclaims any liability arising from the use of or reliance on any information
and data (financial or otherwise) contained herein.




Create a brand new Anton and successfully crossed the three-year cycle

The three-year epidemic has brought challenges
to the global economy
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ANTON 3R

With Intrinsic Transformation
Anton Succeeds Through Cycles

In RMB million

Revenue Profit attributable
to equity holders
4,000.0 - 450.0
3,589.5 3,514.9
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Performance Highlights ANTON =R

Substantial growth in overseas markets, steady growth in domestic,
returned to growth track

Successful business model transformation. High return and high growth
in new business products, with substantial increase in contribution

Breakthroughs in precision engineering technology services aimed at
increasing production, leading traditional business upgrades

T-ALL inspection successfully introduced strategic investors, and multi-
subject operation and asset securitization demonstrated business value

Continued to deliver on commitments, with substantial growth in both
free cash flow and return on equity

Proactively reduced debt with cash on hand, and repaid the bonds on its
maturity, significantly lowered the financial leverage




Substantial growth in overseas markets, steady growth in domestic,

returned to growth track

Iragi Market fully recovered with strong
revenue growth

Stable revenue growth in
Other overseas market

ANTON 3R

The Domestic market faced severe challenges of
the epidemic while still maintained stable revenue

In RMB million

In RMB million

1,536.0

1,038.0

48.0%

2021 2022

v Production fully resumed with strong
demand of customers
v" Accelerated order execution,

revenue surged 48%

In RMB million

485.2

417.6
H

16.2%

2021 2022

v’ Stable market growth in Africa

v' Penetrated in Algeria and Indonesia

1,493.7

1,468.0

2021 2022

v' Kept revenue stable in the face of
toughest epidemic challenges in

three years




Successful business model transformation. High return and high growth in
new business products, with substantial increase in contribution

New format products have faster turnover and
higher profitability

ROA and EBITDA Margin

EBITDA Margin
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New business is growing steadily and is
contributing more to the Revenue

In RMB million

Revenue of New businesses

1,355.9

1,275.1 H
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m Oilfield Management  m Inspection Business  m Asset Leasing

New businesses as % of total revenue

47.5%
46.4%

41.3%
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Breakthroughs in precision engineering technology services aimed at i
increasing production, leading traditional business upgrades ANTON Z=R

Case: Precision engineering service project for a tight sandstone gas reservoir in North China
Production increased over three times

Customer’s need’s Production exceeded 90,000 cubic meter

Increase production + Optimize development plan

Initial production was 28,000 cubic meter

Anton’s precision

technoloqgy

Reservoir study +mazrz;)g;2(r:r;[ent + Engineering fulfillment

Revenue structure

Abundant
reserve

Abundant
reserve

Production incentive + Engineering service fees




T-ALL inspection successfully introduced strategic investors, and multi- ANTON Ei

subject operation and asset securitization demonstrated business value

The first asset securitization project implemented to
spin-off our inspection business to A share market
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tutoring stage ' / /
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Filed for pre- Introduced strategic Committed to be the
IPO tutoring in  investors in 2022, top listed company in
August 2022 financed RMB 252 the natural gas industry

million through and
sell 18.69% of T-
ALL's interests in
exchange

Inspection business’s value will be
expanded through IPO

P/E
45.2
12.7
|
the average of A-share inspection T-ALL Pre-money valuation Anton
industry
P/B
4.2
2.8
. 0.3
L PN
the average of A-share T-ALL Pre-money valuation Anton

inspection industry

Note: Companies in the A-share testing industry mainly refer to CTl, China Inspection Group, Pony Test, Radio and

Television Metrology, Shipu Test, Electric Power Research Institute, etc. ))

Data source: Wind




Continued to deliver on commitments, with substantial growth in both free

cash flow and return on equity

Free Cash Flow got historical high

ANTON 3R

ROE increased to pre-COVID level

In RMB million

426.0

9.5% 9.9%

8.5%

2.6¢

2018 2019 2020 2021 2022

2018 2019 020 2021 2022

-3.3%




Proactively reduced debt with cash on hand, and repaid the bonds on its
maturity, significantly lowered the financial leverage

Repaid USD Bond with cash on hand

The principal of USD Bond

Repaid
USD Bond

—

|
|
i
RMB 1.2 !
CﬁShdon B billion |
an billion |
|

|

|

RMB 800.0
million

Accumulated
Free Cash Flow

The Principal of
USD Bond

ANTON 3R

Financial Leverage reduced

Gearing Ratio

68.9%

J \ 58.6%

Pre-COVID level As of 31 Dec. 2022

Debt/EBITDA

l )

Pre-COVID level As of 31 Dec. 2022
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Outlook 2023

ANTON 3R

As the epidemic vanished, the supply gap is widening. Global oil&gas
E&P is ushering in opportunities for stable development

Layout the global advantageous market, build a platform to empower all
parties, and achieve large-scale growth

Comprehensively promote precision engineering technology, change
the competitive landscape and upgrade traditional business

Develop unique and innovative businesses, broaden our service scope,
and achieve comprehensive growth

Continue to promote the multi-subject operation strategy and securitize
our asset

Data driven, sustainably improve operating efficiency and deliver quality
results




As the epidemic vanished, the supply gap is widening. Global oil&gas E&P
IS ushering in opportunities for stable development ANTON Eﬁ

The oil and gas supply gap will widen in Emerging markets are going all out to
the next few years build capacity

EXHIBIT 41: OPEC effective spare capacity is at 3.2% currently or around 3.2MMbls/d. Our base case is that OPEC E&P CAP EX Forecast

effective spare capacity will remain at 3% of global oil demand in 2023 $ 100 million
1,200.0
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OPEC Spare Capacity, MMbls/d
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Effecitive Spare Capacity mmmmm ran, Iraq, Libya and Nigeria ~ ------ % Eff. Capacity |

600.0

Source: |[EA, Bernstein estimates and analysis

EXHIBIT 140: LNG surplus/deficit capacity (existing plus currently under construction): Over 8OMTPA of new
projects need to be sanctioned by 2025 to meet 2030 demand

~ T~
300.0

LNG Surplus/Deficit Capacity,
MTPA

Spare Capacity as % of Demand

(il - .
(1(00 At least 30MTPA ow projects need to - '15‘7&
be sanctioned each Y®ar during 2022-25 20%
(120 to meet long-term market defmegl by 2030 - - -25%
140 30%
e s ssasgnggecooroececapuuuuupuyy o0 : i i i ii i
S S S S8 S8 S8888RR888333:c¢g¢e¢gdsadgsensgse Middle East Latin America Aisa Pacific Africa
oo™ NN NN N
mmmmm Spare Capacity === as % of Demand

m2022 m2023E
Note: LNG surplus/deficit = (LNG demand/90%) — capacity (existing and under construction)

Source: Bloomberg, and Bemstein estimates and analysis Date source.” World Oil  (international drilling and production: Growth outside the U.S. continues at measured pace )

P> 14 4




Layout the global advantageous market, build a platform to empower all

parties, and achieve large-scale growth

>

China

Target the natural gas
market including shale gas
and tight gas market

Iraq

Develop our business in all
major oilfields in north Iraq,
South Irag and Mid Iraq

West Africa

Continuously penetrate into
Chad, Algeria and other
African markets

ANTON 3R

Indonesia

Fully penetrate into Indonesia,
cooperate with China Oil
Companies and local
independent companies

Other Overseas

Continue to explore global
emerging markets through
direct sales regions, and
incubate large-scale market
regions

P> 15 4




Layout the global advantageous market, build a platform to empower all

parties, and achieve large-scale growth

Empower customers and suppliers and promote the
trading through AT Mall
(To B)

e-—-—o Suppliers

»  Access to global market

opportunities
Customers o-==-

»  Get Anton's support

»  Access to global supply chain
service support

»  Obtain a full range of product

technologies at the lowest cost o----0 Anton

> Master market channels
and resource channels to
achieve rapid growth

The overall GMV exceeded RMB 7.7 billion in 2022
Continue to Grow Rapidly!

ANTON 3R

Empower global practitioners and make more
friends through Shiyou Mates
(To C)

'@Ib Al
Pracitlt(o eliS

comprehensive understandlng

The Number of subscribers exceeded 30,000 by the end of 2022
Continue to Grow Rapidly!

P> 16 4




Comprehensively promote precision engineering technology, change the
competitive landscape and upgrade traditional business ANTON fﬁ

Aim to increase production
Look for value depressions

Create value for customers

Upgrade our business

Tailor-made Design Geological Research

= = ] O] £=]

Operating
and
verification

Integrated
technical
solution

Optimize
p Improve the Share fruits Ensure the

procedure quality promotion

design

Form the customized solutions via systematic innovative methods




Develop unique and innovative businesses, broaden our service scope, and

achieve comprehensive growth ANTON IR

Qilfield Management

Achieve high growth by meeting customers with the need to outsource their oilfield
management services

Asset Leasing

Achieve high growth by meeting the need of outsource of asset and oilfield
maintenance services

Our Unique new
businesses

Inspection Business

The great development of global natural gas market and the rising safety needs bring
opportunities for the Inspection Business to maintain high speed growth

ARVISION Digital Services

Meet the needs of digitalization of the oilfield, and achieve high growth




Unique oilfield management business, maximize investment returns for oil companies ANTON Z3R

Manage investment and oil and gas field development for oil companies , and become the most
trusted management partner of national oil companies and independent oil companies

Oil Companies

Oilfield Management Services

Anton Oilfield
Management —

Investment

Oil and Gas field

Development Engineering Third party
Planning design management




To be the industry financial platform that understands oil and gas best, solves e
asset and financing needs for the whole industry ANTON ﬁﬁ

Create an industrial financial platform with market network, professional scene and sharing economic
model, and provide assets and financing services for the whole industry with the concept of
"everything in the oilfield development is leasable"

Asset leasing Engineering
latform
D Technology
Operating Leasing + O&M
Financial Leasing Appllcatlon Ollfleld
Scenario Production
Project Financing
Assets from Financial
Institutions
Low Carbon and

New Energy




The largest natural gas inspection services, involving from inspection to data-

centric asset management ANTON Eﬁ

The Inspection technical services with asset integrity management as the core covers the whole
process of natural gas production, and provides Carbon Peak and Carbon Neutrality Inspection
and smart detection technical services

Natural gas E&P Gas storage and Urban pipe n_etwork Dual-Carbon
transportation construction Inspection

Asset Integrity Dynamic Data-centric asset
Management Monitoring management




Digital Services fully grasps oil and gas scenarios, makes digital intelligence
simple and easy for the oil and gas industry ANTON Ei

Our digital intelligence transformation and upgrading solution for oilfield is suitable for various application
scenarios in oilfields and provides professional accompanying services.
Will achieve high growth based on the increasingly urgent digital transformation needs of the oil field

Smart

hop

Digital

transformatio
n solutions

Smart

ment




Relying on unique innovative business, broaden the track and fully open up

room for growth

ANTON =R

Precision engineering technology services, oilfield management, asset leasing,

Inspection, and digital services have fully opened up

From Engineering services to
Production services

From underground services
to ground construction

Anton's growth space

From oil and gas extraction to natural gas
production and processing




Continue to promote the multi-subject operation strategy and securitize our

asset ANTON Eﬁ

As Anton's first asset securitization project, with the support of strategic investors, T-ALL Inspection will continue to
meet the requirements of A-share listing, improve the governance structure, promote high performance growth,
standardize independence, quickly promote listing, and complete the "first voyage" in the capital market

T-ALL Inspection

Oilfield

Management tal
Anton Group f\:ﬂap;;[at
arke

Asset Leasing




Data driven, sustainably improve operating efficiency and deliver quality

results

ANTON 3R

Lead each business field to realize efficient operation of "visible, analyzable, predictable, and decision-making"
and create high-quality business performance

Data application
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CRM System
Operating map

OA System

SAP system
Project
management

Financing
system
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All-round data experience

AR indexed data

Smart label

» Date integration
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Closing Remarks - ANTON %R

Anton has successfully crossed the cycle of epidemic, and ushered in development opportunities.

The brand-new Anton has opened up room for growth and will comprehensively increase investor
returns!
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